DSA eCommerce LLC

DSA INVESTOR PACK

FULLY MANAGED E-COMMERCE PARTNERSHIPS WITH PERFORMANCE-
BASED PROFIT SHARING
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Resources

Please click the links below to see resources.

VIEW - Walmart Agency Partner

VIEW - 5 Years Case Studies

VIEW - Warehouse Tour

VIEW - FTC Document

VIEW - Business P&L

VIEW - Sales Deck



https://drive.google.com/file/d/1Zick4ohk8NfJZtD2WrwWtboqS8U5tIRX/view
https://marketplace.walmart.com/solution-providers/dsaecommerce/
https://dsaecommerce.com/case-studies/
https://youtu.be/xfFXhVjEWnU?si=DdjR_fRI_2SuqJEF
https://drive.google.com/file/d/1G_toO-q9d2eB1e1hbNYEDnFviiKf4aB-/view?usp=drivesdk
https://drive.google.com/file/d/1-KVYBudfFMdGQgdprdKtdlIvbh3SkeNR/view?usp=drivesdk

M a rket "U.S. E-Commerce Market Share by

Platform (2025)"

Opportunity

How big is E-commerce

Amazon $575B
37.6%
market? ’

E-commerce sales expected

to exceed $7T globally by

2026. Other Retailers (Target, eBay, Shopify) $8008B
53.5%

Walmart $105B
6.9%

04



Qur
Traction

DSA eCommerce has built a reputation as
a trusted operator in the automation
space, consistently delivering results for
Investors through experience, scale, and

compliance.

05

7* Years in the business
Established in 2017, with a history of growth,
adaptation, and compliance in the fast-

changing e-commerce landscape.

400 Investors

A strong community of partners across North
America, benefiting from aligned, performance-

based revenue models.

Over $840M generate in client revenues
Cumulative revenue generated for active client
stores in the past 7 years, showcasing the

scalability of our model.



Traction/Milestones

Boost your business model by providing a proof of validation that your

solution really works to solve the problem you have identified.

2017-founded DSA 2019- Early growth 2020-Expansion phase
Launched with the first Crossed 100+ active stores, 150+ Investors, Added
wave of automated established supplier & Walmart automation to
Amazon store warehouse partnerships portfolio

O O O O O

2025-Multi platform
2023-Infrastructure Scale _
leadership
Opened U.S. Amazon-preferred
Official Amazon & Walmart
warehouse, expanded team to
Agency Partners. 400+ Investors
200+ members.
on Amazon, Walmart & TikTok

Shop



People & Expertise

O u r | nfraStrUCtu re: e 200+ experienced team

members.,
B u i Ld fO r Sca Le e Dedicated account
managers.
e Specialized teams for

each investor.

Supply Chain & System & Technology
Warehousing e Ai Drive Amazon &
e Over 100+ known Walmart Automation
brands partnership. e Centralized logistics &
e Amazon Approved order processing.
‘"‘*-?"fw”&“*wu: ' warehouse status. e Proven strategies for
e Quality Control. long-term growth.

07



Setup & Launch
e Business Formation & Store

Creation.

e Dedicated Account Managers.

The Process

From launch to scale in 3 easy steps.

Brand Approvals & Fulfillment
e Ai Driven product analysis and
sourcing.
e Known brand approvals and

partnerships.

Scale
e Growth campaign &
automation systems
e Bi-weekly profit share payouts

to investors.



$25,000
Silver Investor Pack

e 1 Branded Amazon Store
e Dedicated account managers
e 5-7 major brands partnerships

e 50/50 profit split.

$45,000
Gold Investor Pack

e 1 branded Amazon & a
Walmart Store

e Dedicated account managers

e 10-15 major brands
partherships

e 70/30 profit split.

ership Models

Your Investment Protected: Break-Even or Refund

$65,000

Platinum Investor Pack

1 branded Amazon, Walmart &
a TikTok Shop

Dedicated account managers
30+ major brands partnerships

80/20 profit split.



The Investment /
Use of Funds

Your capital is strategically allocated across
Inventory, operations, and systems to ensure

sustainable growth.
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Initial Funding Contribution
Silver, Gold or Platinum investor package
which covers business formation, store

creation and ongoing management.

Inventory (Revolving after sales)
Average $10-15K allocated to purchase &
replenish products. Recycled as sales
generate revenue — keeps store stocked

and scaling.

Operations, Systems & Overheads
$350-%$450/month in subscriptions for
tools that handle product research,
competitor tracking, listing management,

shipping, and VPS operations.



Thank You

wwWWwW.DSAecommerce.com
sales@DSAeCommerce.com



http://www.dsaecommerce.com/

